ProfitBase = 2009 Accounts

Receivable transforms
General Ledger billing and
payment transactions into the
accounts receivable
performance metrics that
information workers use to
improve management of
customer accounts and

improve cash flow.

Benefits:

* Improved collection of late
payments

e Improve cash flow

e Improved timeliness of late
payment notification to
customers
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Improve Collection Management

ProfitBase 2009 Accounts Receivable (A/R)
need to track

provides information workers with the information they

and analyze accounts receivable metrics and key performance indicators needed to
reduce receivables and improve cash position. A/R also provides customer payment history which is

helpful when negotiating new contracts and terms of payment. A/R also provides receivable

information such as amount due, credit days, % delay, invoice amounts, invoice and invoice values.

The ProfitBase 2009

an A/R Measure Group using ProfitBase 2009 Management Studio. ProfitBase

Accounts Receivable (A/R) Measure Group is a template designed for generating
A/R Measure Group is
a general purpose module definition that can be used with any

General Ledger. If  required, the

Measure Group is easily expanded and customized to match your unique General Ledger capabilities

using ProfitBase 2009 Management Studio ,oureasytou se, configuration software.

ProfitBase 2009 A/R Measure Group is an On -Line -Analytical -Processing (OLAP)
Cube. The Cube provides sales information to dashboard, scorecard and report

key component of
ing too Is for
monitoring  of customer payment

and improving  collection management. The Measure Group can be

used together with other ProfitBase Measure Groups templates including  Finance, Procurement , Sales

and others to make a total solution.
Information

Performance Delivery

ProfitBase 2007 is a business performance information delivery platform for front end tools like
Microsoft Reporting Services, Excel, Business Scorecard Manager, ProClarity and other OLAP browser

and reporting  tools.

ProfitBase ANALYSIS for A/IR delivers out of the box

e Metrics to Improve Cash Management i Standard metrics on aging of receivables and the
ability to identify invoices by customer in a timely manner enables improved collection of late

payable improving cash flow.

Improve Timeliness of Late Payment N otification i Identification of invoices exceeding aging

thresholds are easily identified and acted upon by information workers.

Standard KPIl and Reports i Standard A/R Key Performance Indicators are automatically

calculated and provided in standard reports and dashboard displays.
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The ProfitBase 2009

Group template includes a comprehensive set of ready -

Accounts Receivable Measure
to-use Dimensions, Measures and Key Performance
Indicators that are ready to use immediately. New
Dimensions, Measure and KPIS can be added or existing

ed
Dimensions are the criteria information workers use to

one modi fi to me et y aements.s ol uti onds

filter and analyze information.

Dimensions

Customer

Department

Project

User - Defined Dimensions
Credit Category

Payment Category
Transaction Type

Status

Time Dimensions

Period Dimensions
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requi

Example A/R KPI
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Learn more abouthow ProfitBase candelivero BETTER

Example A/R Not Due Report

I NF OR MAdYb Otk ciSioh Bak&ivwww.profitbase.com.

ProfitBase AS ProfitBase AS
- . Headquarters OsloOffice
Mmﬂ Stokkamyrveien 13 Martin Linges vei 25
GOLD CERTIFIED 4313 Sandnes Norway 1367 Snargya Norway

Partner Phone +4797064000

Email: sales@profitbasecom

Phone: +4797064000
Email: sales@profitbasecom

ProfitBaseis atrademark of ProfiBase AS.
All other compary, product or sewvice names used herein are trademarks of their respective owners.

ProfitBase NA Incorporated
3735 Rimrock Road

York, PA 17402

USA

OBETTER
Phone +1717 3097006
Email: profitbase -info@profitbase.com

fifbase

NFORMATI

(e}



